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Lasse Mäkelä

Chief Strategy and IR Officer
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Jorma Jokela

CEO & Founder



FE-Classification: General\Anyone



FE-Classification: General\Anyone

Prioritizing  customer 
experience over products

Promoting financial 
inclusion

Embracing open 
banking

Leveraging AI and 
machine learning

Commitment to 
sustainable finance

Digitalisation  in 
daily use



FE-Classification: General\Anyone



FE-Classification: General\Anyone



FE-Classification: General\Anyone



FE-Classification: General\Anyone



FE-Classification: General\Anyone



FE-Classification: General\Anyone

Å

Å

Å

Å

Å

Å

Å

Å

Å



FE-Classification: General\Anyone

*Total Addressable Market; Full Potential For The Products and Markets of The Future
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Bernd Egger

CFO
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ÅFocus on deposits as most 
cost -efficient source of 
funding

ÅCapital market debt as 
strategic add -on

ÅCurrent funding mix will 
be maintained to manage 
sourcing risks during 
periods of elevated 
uncertainty

ÅHigh level of diversification 
of depositors: 99% below 
EUR 100k

Å Long -term focus

ÅOrganisational transformation 
completed: 
From de -centralisation to 
centralisation

ÅProfit will remain main source 
of equity

ÅSupplemented by non -dilutive 
equity and regulatory capital 
instruments
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Kristjan Kajakas

Tribe CEO, Ferratum
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A debit account with a virtual 
Mastercard ( ApplePay /GooglePay ) 
and/or physical Mastercard to all 
our app users without a monthly 
fee.

Allowing our app users to earn 
loyalty points, that can be converted 
into cash,  shopping, purchases, in 
app actions, payment behaviour, 
referrals, etc. 

Start your monthly saving by setting up a 
savings goal and recurring top -up or get a 
better interest rate on our term deposits 

Å Loan amounts up to EUR 15,000 for 6 years 

Å Fixed monthly payments

Å Available in 5 markets

Å Amounts up to EUR 5,000

Å Flexible monthly instalments

Å Unlimited withdrawals used for daily needs

Å Available in 9 markets

Å Buy now pay later functionality
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KYCInstall the app Money instantly 
available

Select Sweep
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